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Important Notice

The information contained in this document (“Presentation”) has
been prepared by Blackbird plc (the “Company”). The Company is a
UK company quoted on AIM, a market operated by London Stock
Exchange plc. This Presentation has not been fully verified and is
subject to material updating, revision and further verification and
amendment without notice. This Presentation has not been approved
by an authorised person in accordance with Section 21 of the
Financial Services and Markets Act 2000 (as amended) (“FSMA”)
and therefore it is being provided for information purposes only.
Allenby Capital Limited (“Allenby Capital”), which is authorised and
regulated by the Financial Conduct Authority, is acting as the
nominated adviser and broker to the Company. Accordingly, the
recipients should note that Allenby Capital is neither advising nor
treating as a client any other person and will not be responsible to
anyone other than the Company for providing the protections
afforded to clients of Allenby Capital nor for providing advice in
relation to the matters contained in this Presentation.

While the information contained herein has been prepared in good
faith, neither the Company nor any of its directors, officers, agents,
employees or advisers give, have given or have authority to give, any
representations or warranties (express or implied) as to, or in relation
to, the accuracy, reliability or completeness of the information in this
Presentation, or any revision thereof, or of any other written or oral
information made or to be made available to any interested party or
its advisers (all such information being referred to as “Information”)
and liability therefore is expressly disclaimed. Accordingly, neither the
Company nor any of its directors, officers, agents, employees or
advisers take any responsibility for, or will accept any liability whether
direct or indirect, express or implied, contractual, tortious, statutory or
otherwise, in respect of, the accuracy or completeness of the
Information or for any of the opinions contained herein or for any
errors, omissions or misstatements or for any loss, howsoever
arising, from the use of this Presentation.

The views of the Company’s management/directors and/or its
partners set out in this document could ultimately prove to be
incorrect. No warranty, express or implied, is given by the
presentation of these figures here and investors should place no
reliance on the Company’s estimates cited in this document.

This Presentation may contain “forward-looking statements” that
involve substantial risks and uncertainties, and actual results and
developments may differ materially from those expressed or implied
by these statements. These forward-looking statements are
statements regarding the Company’s intentions, beliefs or current
expectations concerning, among other things, the Company’s results
of operations, performance, financial condition, prospects, growth,
strategies and the industry in which the Company operates. By their
nature, forward-looking statements involve risks and uncertainties
because they relate to events and depend on circumstances that
may or may not occur in the future. These forward-looking
statements speak only as of the date of this Presentation and the
Company does not undertake any obligation to publicly release any
revisions to these forward-looking statements to reflect events or
circumstances after the date of this Presentation.

This Presentation should not be considered as the giving of
investment advice by the Company or any of its directors, officers,
agents, employees or advisers. In particular, this Presentation does
not constitute or form part of any offer or invitation to subscribe for or
purchase any securities and neither this Presentation nor anything
contained herein shall form the basis of any contract or commitment
whatsoever. No reliance may be placed for any purpose whatsoever
on the information or opinions contained in these slides or the
Presentation or on the completeness, accuracy or fairness thereof. In
particular, any estimates or projections or opinions contained herein
necessarily involve significant elements of subjective judgment,
analysis and assumptions and each recipient should satisfy itself in
relation to such matters.

Neither the issue of this Presentation nor any part of its contents is to
be taken as any form of commitment on the part of the Company to
proceed with any transaction and the right is reserved to terminate
any discussions or negotiations with any prospective investors. In no
circumstances will the Company be responsible for any costs, losses
or expenses incurred in connection with any appraisal or investigation
of the Company. In furnishing this Presentation, the Company does
not undertake or agree to any obligation to provide the recipient with
access to any additional information or to update this Presentation or
to correct any inaccuracies in, or omissions from, this Presentation
which may become apparent.

Neither this Presentation nor any copy of it may be (a) taken or
transmitted into Australia, Canada, Japan, the Republic of South
Africa or the United States of America (each a “Restricted Territory”),
their territories or possessions; (b) distributed to any U.S. person (as
defined in Regulation S under the United States Securities Act of
1933 (as amended)) or (c) distributed to any individual outside a
Restricted Territory who is a resident thereof in any such case for the
purpose of offer for sale or solicitation or invitation to buy or
subscribe any securities or in the context where its distribution may
be construed as such offer, solicitation or invitation, in any such case
except in compliance with any applicable exemption. The distribution
of this document in or to persons subject to other jurisdictions may
be restricted by law and persons into whose possession this
document comes should inform themselves about, and observe, any
such restrictions. Any failure to comply with these restrictions may
constitute a violation of the laws of the relevant jurisdiction.
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Who we are
& what we do

Blackbird plc
The developer and seller of Blackbird®
AIM listed, market cap of c.£40m (21/4/2020)

Blackbird®
World-class, patented cloud video platform

Rapid editing and distribution of video by anyone, anytime, anywhere



The Board

Executives

Former EVP of BBC Worldwide,
SVP Managing Director, EMEA of Turner

Executives

Non-

Former Founder of Saffron Digital,
President of Electrolux, CEO of Virgin EMI APAC

Former VP Finance of NBC Universal, Former Managing Director of Eidos,
Head of FP&A BBC Worldwide Channels Blackbird Founder

Former CEO of Getty Images, Former Chairman of Edanz Group, Founder of TopGolf
CEO of Channel 5, SVP of Yahoo EMEA International Inc, Partner of Bain & Company



' 82%

of all internettraffic

ers on YouTube

— one third of all IS video
Internet users
(Forbes) (Cisco)
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Blackbird® Delivers...

Speed to Market Scalability Quality Remote Editing

Time = Money Browser based High quality output Edit anywhere, on low bandwidth
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Strategic Direction

®

Public

cloud




ﬁ PELOTON

Global fithess
provider

2019 Highlights - Infrastructure

Australia’s
National Rugby
League

AE

NETWORKS

US-based
Cable Network

US Department
of State Global
Public Affairs
department

EFE

Global OTT
sports content
provider

World leading
financial news
service
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2019 Highlights - OEM

N Town deltatre I 1\\\1G

U.K. post production U.S. digital news Global sports and Global sports rights
reseller program service provider entertainment and distribution
technology provider provider
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2019 Highlights - Cloud

AAzu re

Co-Sell ready partner and
preferred solution for NFL
and NRL workflows

£Y Google Cloud

Partner in Media and
Entertainment ecosystem and
In Virtual Customer
Experience Center

dWS$S

Major clients deploying
Blackbird on AWS and
NAB selected partner
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Financials: 2019 Revenue and Order Book

Revenue

1.5

+15% +24%

1.0

11

FY2017 FY2018 FY2019

£millions

« Matched 2019 revenue for 2020* by 31 March 2020
» Sales momentum

» Record revenues of £1.1 million in2019

* North American revenues trebled to £0.5m in 2019

£millions

Recognition of 2019 year end contracted
but unrecognised revenue

1.0
0.8

0.6

0.4
0.0 |

FY20 FY21 FY22 FY23 FY24

 Contracted but unrecognised revenue trebled to
£1.9 million at 31 December 2019 vs prioryear

* Further increase to £2.0* million by 31 March2020
 £0.6* million of 2021 revenue and £0.3* million of 2022

revenue secured at 31 March 2020

* Unaudited & subject to exchange rate fluctuations



2019
Financials: Cash

* £8.0 million in bank at 31 December 2019

* Debt free

« £0.2 million monthly cash burn in 2019
(excluding net funds from oversubscribed November 2019 fundraise)

« Targeting 2020 cash burn reduction through increased sales



Strong start to 2020

&
AJr E Dw aWS « A+E Networks doubles video edited through Blackbird®

NETWORKS » Blackbird signs Liverpool and Arsenal

« AWS and Google Cloud partner at virtual customer experiences

M SHORTLISTED

2020 . . . .
BEST DIGITAL TECHNOLOGY « Zixi partners with Blackbird

» Blackbird achieves SOC2 Type | accreditation

Ol
el 5
YOL'LL NEVER WALK ALONE

LIVERPOOL
*l FOOTBALL CLUB 'ﬁ
N ¥ )8
N ’z. o
b \CAV/L 4

« Blackbird shortlisted for Best Digital Technology by The
Sports Technology Awards

 Over 300 industry professionals attend Blackbird webinars




2020 Industry comments

Seriously awesome They have a Gives us all the
great product tools needed
Saurabh Gupta
Solutions Architect, Google Cloud Stevie Rowe Ed Russo
Head of Production, Eleven Sports SVP Production, A+E Networks

Spearheading a Blackbird’s Blackbird soars
cloud video editing moment arises in the cloud
revolution Streamingmedia.com TVB Europe

Broadcast Sport



16.

ESG Initiative
launched

Empowering the media industry to be green
and sustainable, Blackbird enables:

e | ess travel
e | ess hardware

» Less energy

www.blackbird.video/esg-policy

>BLACKBIRD


http://www.blackbird.video/esg-policy

Conclusion

» Well capitalised

« Empowering flexible working

 Executing OEM strategy

« Sales momentum




Selected Customers

Infrastructure OEM

AIMSG e Xy celtatre
A+E N Town

NETWORKS

‘ ELEVEN

IMG

adWSs 7Y Google Cloud







Appendix: Key financials

Revenue 1,078 870 24%
Operating costs (2,689) (2,738) -2%
EBITDA (1,772) (1,993) -11%
Net Loss before tax (2,161) (2,599) -17%
Operating cash flow (1,871) (1,920) -3%
Cash burn* (2,338) (2,162) 8%
Cash at end of period 7,965 5,032 58%
Deferred revenue 295 230 28%
Uninvoiced contracted revenue 1,586 336 372%

* Excludes net funds from placings in November 2019 & June 2018
; BLACKBIRD



