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Important Notice

The information contained in this document (“Presentation”) has
been prepared by Blackbird plc (the “Company”). The Company is a
UK company quoted on AIM, a market operated by London Stock
Exchange plc. This Presentation has not been fully verified and is
subject to material updating, revision and further verification and
amendment without notice. This Presentation has not been approved
by an authorised person in accordance with Section 21 of the
Financial Services and Markets Act 2000 (as amended) (“FSMA”)
and therefore it is being provided for information purposes only.
Allenby Capital Limited (“Allenby Capital”), which is authorised and
regulated by the Financial Conduct Authority, is acting as the
nominated adviser and broker to the Company. Accordingly, the
recipients should note that Allenby Capital is neither advising nor
treating as a client any other person and will not be responsible to
anyone other than the Company for providing the protections
afforded to clients of Allenby Capital nor for providing advice in
relation to the matters contained in this Presentation.

While the information contained herein has been prepared in good
faith, neither the Company nor any of its directors, officers, agents,
employees or advisers give, have given or have authority to give, any
representations or warranties (express or implied) as to, or in relation
to, the accuracy, reliability or completeness of the information in this
Presentation, or any revision thereof, or of any other written or oral
information made or to be made available to any interested party or
its advisers (all such information being referred to as “Information”)
and liability therefore is expressly disclaimed. Accordingly, neither the
Company nor any of its directors, officers, agents, employees or
advisers take any responsibility for, or will accept any liability whether
direct or indirect, express or implied, contractual, tortious, statutory or
otherwise, in respect of, the accuracy or completeness of the
Information or for any of the opinions contained herein or for any
errors, omissions or misstatements or for any loss, howsoever
arising, from the use of this Presentation.

The views of the Company’s management/directors and/or its
partners set out in this document could ultimately prove to be
incorrect. No warranty, express or implied, is given by the
presentation of these figures here and investors should place no
reliance on the Company’s estimates cited in this document.

This Presentation may contain “forward-looking statements” that
involve substantial risks and uncertainties, and actual results and
developments may differ materially from those expressed or implied
by these statements. These forward-looking statements are
statements regarding the Company’s intentions, beliefs or current
expectations concerning, among other things, the Company’s results
of operations, performance, financial condition, prospects, growth,
strategies and the industry in which the Company operates. By their
nature, forward-looking statements involve risks and uncertainties
because they relate to events and depend on circumstances that
may or may not occur in the future. These forward-looking
statements speak only as of the date of this Presentation and the
Company does not undertake any obligation to publicly release any
revisions to these forward-looking statements to reflect events or
circumstances after the date of this Presentation.

This Presentation should not be considered as the giving of
investment advice by the Company or any of its directors, officers,
agents, employees or advisers. In particular, this Presentation does
not constitute or form part of any offer or invitation to subscribe for or
purchase any securities and neither this Presentation nor anything
contained herein shall form the basis of any contract or commitment
whatsoever. No reliance may be placed for any purpose whatsoever
on the information or opinions contained in these slides or the
Presentation or on the completeness, accuracy or fairness thereof. In
particular, any estimates or projections or opinions contained herein
necessarily involve significant elements of subjective judgment,
analysis and assumptions and each recipient should satisfy itself in
relation to such matters.

Neither the issue of this Presentation nor any part of its contents is to
be taken as any form of commitment on the part of the Company to
proceed with any transaction and the right is reserved to terminate
any discussions or negotiations with any prospective investors. In no
circumstances will the Company be responsible for any costs, losses
or expenses incurred in connection with any appraisal or investigation
of the Company. In furnishing this Presentation, the Company does
not undertake or agree to any obligation to provide the recipient with
access to any additional information or to update this Presentation or
to correct any inaccuracies in, or omissions from, this Presentation
which may become apparent.

Neither this Presentation nor any copy of it may be (a) taken or
transmitted into Australia, Canada, Japan, the Republic of South
Africa or the United States of America (each a “Restricted Territory”),
their territories or possessions; (b) distributed to any U.S. person (as
defined in Regulation S under the United States Securities Act of
1933 (as amended)) or (c) distributed to any individual outside a
Restricted Territory who is a resident thereof in any such case for the
purpose of offer for sale or solicitation or invitation to buy or
subscribe any securities or in the context where its distribution may
be construed as such offer, solicitation or invitation, in any such case
except in compliance with any applicable exemption. The distribution
of this document in or to persons subject to other jurisdictions may

be restricted by law and persons into whose possession this
document comes should inform themselves about, and observe, any

such restrictions. Any failure to comply with these restrictions may
constitute a violation of the laws of the relevant jurisdiction.



Who we are
& what we do

Blackbird plc

The AIM listed developer and seller of Blackbird ©
Cross trades on OTCQX Best Market in U.S.A.
Market cap of c. £128 million (8 September 2021)

Blackbird

IP company

Cloud native professional content creation
SaaS business model

Environmentally friendly

"Freedom and resilience"




Executive

Non-
Executives

The Board

Former EVP of BBC Worldwide, Former VP Finance of NBC Universal, Former Managing Director of Eidos,
SVP Managing Director, EMEA of Turner Finance Director, Jetix Europe Blackbird Founder

Former Founder of Saffron Digital, Former CEO of Getty Images, Former Chairman of Edanz Group, Founder of TopGolf Former CTO of Discovery,
President of Electrolux, CEO of Virgin EMI APAC CEO of Channel 5, SVP of Yahoo EMEA International Inc, Partner of Bain & Company SVP of Fox and VP of Google Cloud, Chair of IBC



2021 Highlights

* First technology licensing deal signed

 Record revenue for 6 months to 30 June up 21% y.o.y.

« Two strategic white papers released

» Adoption by first major Studio




IP Company

First technology licensing deal signed
» evidence of the value of the IP
« potential to open up new markets beyond editing

* increases Company’s TAM/SAM

IP an enabler for 3rd parties
* benefits of cloud migration

» shift business model from CapEx to SaaS

10 patents granted, additional 6 pending




Routes to market




Content creation: TCO vs Share of Wallet

Total cost of ownership (TCO) in Public Cloud Share of wallet

A A
o Blackbird saving ol
o
§ up to 35% 5
o S
Value x10
Non-Linear Blackbird Non-Linear Blackbird
Editor (NLE) Editor (NLE)
3rd party fees . NLE licence fees Blackbird licence fees Blackbird takes 10 times share of wallet vs NLE
* Public Cloud transfer fees
» Bandwidth
+ High-end workstations
* IT support

* Cloud Machines
* Cloud Servers
» Media transport software



Blackbird: TAM/SAM

P ‘ Blackbird 2025 video editing software SAM
o T~ $0.6billion*
)’ / " . ‘ 2025 video editing software market forecast
) ‘ $1.1billion

\ Blackbird 2025 video editing SAM
! SAM $6billion”

, 7~ IP licensing, other workflows
, ...~ (e.g. marketing clipping, review & approval,

\ , content sharing etc)
' / $TBD billion

* Excludes consumer and high-end film & TV production which are non-core markets
N - A Independent research on Total Cost of Ownership from Kevin Savina (external consultant — ex Dalet, now AWS) shows Blackbird

~ - takes 10 times the licence fees from deals compared to other Non-Linear Editors as it also provides the infrastructure and reduces

~ - hardware & IT support costs



Enabler for Companies

to reduce their carbon footprint

* New independently verified Sustainability Report launched Spring 2021 ‘Video shouldn’t cost the earth’

* Blackbird emits up to 91% less carbon than on premise two-week sports event workflow

* Interviews conducted with amongst others Sky News, IABM, DTG, TVB Europe

» Blackbird awarded London Stock Exchange’s Green Economy mark

Emissions (000 kg CO2E)
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On Premise

Two-week sports event

Cloud based

x11

1 |

Cloud native Blackbird

+ 4,000 hours of TV
+ 50 editors

« emissions from 2,000km

travelled by on premise
editors (economy class
plane travel)
represented by i

Up to

91% less

CO02 with Blackbird




2021 Highlights - selected Deals

TN TownNews

L?\V5U ¥ univision

*

@ CBS SPORTS
DIGITAL

=
=V5

* Signed post period



Platform development & roadmap

OEM APIs

* Metadata read/write

* Video / audio ingest

« Editor (auto-launch)

* Nodes (file control)

» Single Sign On (SSO)
* Al integration

Tech licensing APIs

* Blackbird proxy creation

« VidLib (Player/Editor core)
* Hi-res media render

» Live EDL conversion

Public Cloud

* Fully-contained Blackbird
in public cloud

* Increases Scalability




2021 Revenue

2021 Revenue

1.0

+21%
0.8

+49%
0.6

0.4

£millions

0.2

0.0

H1'19 H1'20 H1'21

21% growth in revenues y.o.y.

33% growth in North American revenue y.o.y. on a like-for-
like basis

£0.05 million adverse impact in period from:
*Pound strength vs US dollar
* Temporary fall in Production volumes due to Covid

£000's

180

160

140

120

100

80

60

40

20

Monthly Recurring Revenue

+221%

June, 2019 December, 2019 June, 2020 December, 2020 June, 2021

Assumptions:

* All deals are renewed at current rates

*Excludes monthly overages from one-off events, exceeding contractual
volumes & users, installation, development & training fees

*Subject to exchange rate fluctuations



Revenue - new licensing deal

€2.0million minimum expected revenue from the deal:

1.Development fee

* €0.7 million

2. Blackbird revenue share
» Blackbird takes share of product’s licence fees

» Revenue share underpinned by the following minimum guarantees:
» 2022 €0.18 million, 2023 €0.22 million, 2024 €0.26 million, 2025 €0.30 million, 2026 €0.34 million



£millions

Contracted but unrecognised revenue®

1.8

1.6

14 +105%
1.2
1.0
0.8
+41% +46%
0.6
0.4
0.2
0.0
FY20 FY21 FY21 FY22 FY22 FY23
Current Year (CY) CY+1 CY+2

- £3.80 million contracted but unrecognised revenue at 6 September 2021 up 89% versus comparative figure at 31 August 2020

+99%

FY23 FY24
CY+3

+68%

FY24 FY25
CY+4

At 31 August 2020
At 6 Spetember 2021

FY25 FY26
CY+5

« £1.55 million* revenue secured for 2022 +105% vs 2021 comparative at 31 August 2020

* Unaudited & subject to exchange rate fluctuations




2021 H1: Cash

Cash burn* of £0.94 million up slightly £0.10 million vs Prior Year
* Timing of R&D tax credit payment
* Lower interest payments

* Investment in Sales, R&D team

 Working capital movements

Debt free

£5.71 million in cash” at 30 June 2021

* Excluding funds from share issues and transfers into short-term deposits
A Includes short-term deposits




é

Blackbird is helping EVS expand its live content
management and distribution offering with
future-proofed cloud-native video editing that
meets the challenging demands of the world’s
most prestigious sporting events.

Nicolas Bourdon, Chief Marketing Officer, EVS

=V55

9

é

Blackbird’s high-quality, frame-accurate cloud
editing software gives our broadcast customers
a huge competitive advantage.

Derek Gebler, Vice President of Broadcast
and Video for TownNews

TN TownNews

9



Conclusion

e Carbon and cost efficient

« US market growth in period

* Evidence of IP value

* Doubling of order book
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Selected Customers

Infrastructure OEM

A—|—E ¥ univision

NETWORKS

EE

CBS SPORTS
DIGITAL

TN TownNews =V5

deltatre COMMUNICATIONS

LiveU IMG

A Azure dWS Y Google Cloud



Appendix: Key financials

6 months 6 months YoY Change 12 months
to 30 June 21 to 30 June 20 to 31 Dec 20

Unaudited Unaudited Audited

£millions £millions % £millions
Revenue 0.87 0.71 21% 1.58
Operating costs (1.66) (1.36) 22% (2.82)
EBITDA less LTIP (0.66) (0.71) (7)% (1.32)
EBITDA (0.87) (0.71) 22% (1.42)
Net Loss before tax (1.17) (0.94) 24% (1.91)
Cash burn* (0.94) (0.85) 11% (1.58)
Cash at end of period 5.71 7.18 (21)% 6.55
Deferred revenue 0.44 0.33 37% 0.40
Uninvoiced contracted orders 1.53 1.53 0% 1.53

* Excludes net funds from share issues and transfers to / from short-term investments




